
150 Throckmorton St
Fort Worth, TX



City Place Center is a modern, Class A mixed-use 
destination in Fort Worth’s bustling Central Business 
District. The landmark property, which benefits 
from a complete renovation that increased visibility 
and walkability through open courtyards and more 
greenspace, is located at 150 Throckmorton Street 
between Houston Street and Taylor Street.

City Place Center benefits from its location in the midst 
of the famed Sundance Square historic retail, commercial, 
hospitality and residential district that anchors the 
majority of activity in Fort Worth’s CBD.

The City Place Center retail is in the midst of a heavily 
trafficked retail and restaurant cluster that includes 
Chop House Burgers, Tejas de Brazil steakhouse, Rooftop 
Cinema Club , Red Goose Saloon, The UPS Store and more. 
Hotels in the immediate area include The Worthington 
Renaissance Fort Worth and Aloft Fort Worth Downtown.

city place center 
overview
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site plan
two city place

suite 105
available

696 sf

Suite Tenant SF

100 Range Resources Corp 571

105 Available 696

110 Fitness Center 5,000

120 Strayer University* 4,857

150 Crossfirst Bank 9,806

170 Management Office 2,104

180 Available 1,800

NNN $12.65

*Occupied, but Available (Coming Available May 2025)

suite 180
available
1,800 sf
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site plan
one city place

Suite Tenant SF

100 Texas Capital Bank 3,934

180 Wild Salsa/Chop House Burger 7,618

NNN $16.41



suite 150
available

1,711 sf

suite 104-108
available
3,848 sf

site plan
city place center

TAYLOR ST

THROCKMORTON ST

Suite Tenant SF

100 Jimmy John’s 1,384

104 Available 1,924

108 Available 2,034

116 Turner-Monahan, PLLC 3,608

132 Available 6,929

140 Available 4,684

150 Available 1,711

NNN $12.90

suite 132
available
6,929 sf

suite 140
available
4,684 sf



aerial



The residential and commercial density 
of the trade area served by City Place 
Center can be seen in its demographics. 
Within a one-mile radius of the project, 
the population totals 13,676 in 5,848 
households with an average household 
income of $124,703. The daytime 
population within the one-mile radius 
jumps to 59,940, of which 55,439 are 
workers. 

Within a three-mile radius of the project, 
the population totals 92,837 in 36,699 
households with an average household 
income of $102,305. The daytime 
population within the three-mile radius 
jumps to 204,742, of which 161,367 are 
workers.

Daytime populations are key to driving 
traffic throughout the day.

demographics

POPULATION POPULATION

HOUSEHOLD INCOME HOUSEHOLD INCOME

HOME VALUE HOME VALUE

DAYTIME POPULATION DAYTIME POPULATION

1 MILE 3 MILE

$$$ $$$$ $

$ $

13,676
2024 Total
Population

92,837
2024 Total
Population

$124,703
2024 Average 

Household Income

$102,305
2024 Average 

Household Income

$544,133
2024 Average
Home Value

$408,463
2024 Average
Home Value

59,940
2024 Total Daytime

Population

204,742
2024 Total Daytime

Population

18.21%
5 Year Population 

Growth Rate

9.97%
5 Year Population 

Growth Rate

$87,829
2024 Median

Household Income

$66,456
2024 Median

Household Income

$485,172
2024 Median
Home Value

$314,357
2024 Median
Home Value

55,439
2024 Daytime 

Population: Workers

161,367
2024 Daytime 

Population: Workers

$$$$$$



property photos

2nd generation restaurant



Sundance Square is a 36-block 
downtown destination known as a 
pedestrian-friendly district offering 
retail, restaurant, entertainment, live 
theater and other options. Downtown 
Fort Worth, Inc., estimates that 
approximately 10 million people visit 
the district annually.

Also downtown, the city’s Convention 
Center adjacent to Sundance 
Square is on track for a $95 million 
redevelopment, as announced 
in early 2023. And Texas AM is 
investing $150 million in the first 
phase of its planned three-building 
campus downtown, per a 2023 
report. Groundbreaking is expected 
this June.

sundance 
square



The information was obtained from sources deemed reliable; however, Weitzman has not verified it and makes no guarantees, warranties or representations as to the completeness or accuracy thereof. The 
presentation of this real estate information is subject to errors; omissions; change of price; prior sale or lease, or withdrawal without notice. You and your advisors should conduct a careful independent inves-
tigation of the property to determine if it is suitable for your intended purpose.

retail leasing contacts:

Gretchen Miller
gmiller@weitzmangroup.com

817.751.5849

Bryn Carden
bcarden@weitzmangroup.com

214.720.6601



INFORMATION ABOUT BROKERAGE SERVICES
Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

REGULATED BY THE TEXAS REAL ESTATE COMMISSION INFORMATION AVAILABLE AT WWW.TREC.TEXAS.GOV

IABS 1-02-10-2025

TYPES OF REAL ESTATE LICENSE HOLDERS:
 • A BROKER is responsible for all brokerage 

   actives, including acts performed by sales   

   agents sponsored by the broker.

 • A SALES AGENT must be sponsored by a 

   broker and works with clients on behalf of the 

   broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY 
LAW (A client is the person or party that the 
broker represents):
 • Put the interests of the client above all others, 

including the broker’s own interests;

• Inform the client of any material information about 

the property or transaction received by the broker;

• Answer the client’s questions and present any 

offer to or counter-offer from the client; and

• Treat all parties to a  real estate transaction 

honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY 
IN A REAL ESTATE TRANSACTION:
AS AGENT FOR OWNER (SELLER/LANDLORD): 
The broker becomes the property owner’s agent 

through an agreement with the owner, usually in 

a writen listing to sell or property management 

agreement. An owner’s agent must perform the 

broker’s minimum duties above and must inform the 

owner of any material information about the property 

or transaction known by the agent, including 

information disclosed to the agent or subagent by 

the buyer or buyer’s agent. An owner’s agent fees 
are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker 

becomes the buyer/tenant’s agent by agreeing 

to represent the buyer, usually through a written 

representation agreement. A buyer’s agent must 

perform the broker’s minimum duties above and 

must inform the buyer of any material information 

about the property or transaction known by the 

agent, including information disclosed to the agent 

by the seller or seller’s agent. A buyer/tenant’s 
agent fees are not set by law and are fully 
negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act 

as an intermediary between the parties the broker 

must first obtain the written agreement of each party 

to the transaction. The written agreement must 

state who will pay the broker and, in conspicuous 

bold or underlined print, set forth the broker’s 

obligations as an intermediary. A broker who acts as 

an intermediary:

• Must treat all parties to the transaction impartially 

and fairly;

• May, with the parties’ written consent, appoint a 

different license holder associated with the broker 

to each party (owner and buyer) to communicate 

with, provide opinions and advice to, and carry out 

the instructions of each party to the transaction.

• Must not, unless specifically authorized in writting 

to do so by the party, disclose

       ° that the owner will accept a price less    

          than the written asking price;

       ° that the buyer/tenant will pay a price 

          greater than the price submitted in a           

          written offer; and

       ° any confidential information or any other 

          information that a party specifically 

          instructs the broker in writing not to

          disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent 

when aiding a buyer in a transaction without an 

agreement to represent the buyer. A subagent can 

assist the buyer but does not represent the buyer 

and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS 
BETWEEN YOU AND A BROKER SHOULD BE IN 
WRITING AND CLEARLY ESTABLISH:
 • The broker’s duties and responsibilities 

   to you, and your obligations under the 

   representation agreement.

 • Who will pay the broker for services provided 

   to you, when payment will be made and how 

   the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: 
This notice is being provided for information 

purposes. It does not create an obligation for you 

to use the broker’s services. Please acknowledge 

receipt of this notice below and retain a copy for 

your records.

Weitzman 402795 twgre@weitzmangroup.com 214-954-0600
Licensed Broker /Broker Firm Name or Primary Assumed Business Name License No. Email Phone

Robert E. Young, Jr. 292229 byoung@weitzmangroup.com 214-720-6688
Designated Broker of Firm License No. Email Phone

Robert E. Young, Jr 292229 byoung@weitzmangroup.com 214-720-6688
Licensed Supervisor of Sales Agent/ Associate License No. Email Phone

Gretchen Elise (Frankenthal) Miller 630575 gmiller@weitzmangroup.com (214) 720-6687
Sales Agent/Associate’s Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date



INFORMATION ABOUT BROKERAGE SERVICES
Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

REGULATED BY THE TEXAS REAL ESTATE COMMISSION INFORMATION AVAILABLE AT WWW.TREC.TEXAS.GOV

IABS 1-02-10-2025

TYPES OF REAL ESTATE LICENSE HOLDERS:
 • A BROKER is responsible for all brokerage 

   actives, including acts performed by sales   

   agents sponsored by the broker.

 • A SALES AGENT must be sponsored by a 

   broker and works with clients on behalf of the 

   broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY 
LAW (A client is the person or party that the 
broker represents):
 • Put the interests of the client above all others, 

including the broker’s own interests;

• Inform the client of any material information about 

the property or transaction received by the broker;

• Answer the client’s questions and present any 

offer to or counter-offer from the client; and

• Treat all parties to a  real estate transaction 

honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY 
IN A REAL ESTATE TRANSACTION:
AS AGENT FOR OWNER (SELLER/LANDLORD): 
The broker becomes the property owner’s agent 

through an agreement with the owner, usually in 

a writen listing to sell or property management 

agreement. An owner’s agent must perform the 

broker’s minimum duties above and must inform the 

owner of any material information about the property 

or transaction known by the agent, including 

information disclosed to the agent or subagent by 

the buyer or buyer’s agent. An owner’s agent fees 
are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker 

becomes the buyer/tenant’s agent by agreeing 

to represent the buyer, usually through a written 

representation agreement. A buyer’s agent must 

perform the broker’s minimum duties above and 

must inform the buyer of any material information 

about the property or transaction known by the 

agent, including information disclosed to the agent 

by the seller or seller’s agent. A buyer/tenant’s 
agent fees are not set by law and are fully 
negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act 

as an intermediary between the parties the broker 

must first obtain the written agreement of each party 

to the transaction. The written agreement must 

state who will pay the broker and, in conspicuous 

bold or underlined print, set forth the broker’s 

obligations as an intermediary. A broker who acts as 

an intermediary:

• Must treat all parties to the transaction impartially 

and fairly;

• May, with the parties’ written consent, appoint a 

different license holder associated with the broker 

to each party (owner and buyer) to communicate 

with, provide opinions and advice to, and carry out 

the instructions of each party to the transaction.

• Must not, unless specifically authorized in writting 

to do so by the party, disclose

       ° that the owner will accept a price less    

          than the written asking price;

       ° that the buyer/tenant will pay a price 

          greater than the price submitted in a           

          written offer; and

       ° any confidential information or any other 

          information that a party specifically 

          instructs the broker in writing not to

          disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent 

when aiding a buyer in a transaction without an 

agreement to represent the buyer. A subagent can 

assist the buyer but does not represent the buyer 

and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS 
BETWEEN YOU AND A BROKER SHOULD BE IN 
WRITING AND CLEARLY ESTABLISH:
 • The broker’s duties and responsibilities 

   to you, and your obligations under the 

   representation agreement.

 • Who will pay the broker for services provided 

   to you, when payment will be made and how 

   the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: 
This notice is being provided for information 

purposes. It does not create an obligation for you 

to use the broker’s services. Please acknowledge 

receipt of this notice below and retain a copy for 

your records.

Weitzman 402795 twgre@weitzmangroup.com 214-954-0600
Licensed Broker /Broker Firm Name or Primary Assumed Business Name License No. Email Phone

Robert E. Young, Jr. 292229 byoung@weitzmangroup.com 214-720-6688
Designated Broker of Firm License No. Email Phone

Robert E. Young, Jr 292229 byoung@weitzmangroup.com 214-720-6688
Licensed Supervisor of Sales Agent/ Associate License No. Email Phone

Bryn Carden 807178 bcarden@weitzmangroup.com (214) 720-6601
Sales Agent/Associate’s Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date


