
JAMBA JUICE
1658 WE ST U N I V E R S I T Y D R I V E |  M C K I N N E Y, T E X A S 75069
Absolute NNN Ground Lease Investment Opportunity
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Weitzman is pleased to exclusively offer the opportunity to acquire Jamba Juice, an absolute NNN ground lease located at 1658 West 
University Drive (US 380) in McKinney, Texas. The tenant is operating under a 15-year ground lease with approximately 9 years remaining. In 
addition, Jamba Juice has 4 (5-year) options to extend, demonstrating their long-term commitment to the site. The lease features attractive 
10% rental increases every 5 years throughout the initial term of the lease and at the beginning of each option period, growing NOI and 
hedging against inflation. The lease is corporately guaranteed by Jamba Juice Company, which is owned by Focus Brands. Focus Brands 
is a private company that owns 7 iconic brands (Moe’s Southwest Grill, Schlotzsky’s, McAlister’s Deli, Auntie Anne’s, Cinnabon, Carvel, and 
Jamba Juice), totalling 6,600+ locations worldwide. The lease is an absolute NNN ground lease with zero landlord responsibilities making 
it an ideal, management-free investment opportunity for the passive investor. The building features Jamba Juice’s newer prototype with 
modern amenities and design, and it’s equipped with a drive thru lane for expediated service and enhanced sales.

The property is situated along the frequently traveled US 380 (W University Drive) with over 30,647 vehicles per day. In addition, the 
property is anchored by a Sam’s Club and is surrounded by several major retailers that include Kroger, WinCo, Academy Sports + Outdoors, 
Target, Lowe’s and Home Depot.

INVESTMENT SUMMARY
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AERIAL
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OBLIQUE AERIAL
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W UNIVERSITY DR

532 SF

The information was obtained from sources deemed reliable; however, Weitzman has not veri�ed it and makes no guarantees, warranties or representations as to the completeness or accuracy thereof.  The presentation of this real estate information
is subject to errors; omissions; change of price; prior sale or lease, or withdrawal without notice. You and your advisors should conduct a careful independent investigation of the property to determine if it is suitable for your intended purpose.

JAMBA | 1658 W UNIVERSITY DR, MCKINNEY, TX 75069
SITE PL AN
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POPULATION POPULATION POPULATION

HOUSEHOLD INCOME HOUSEHOLD INCOME HOUSEHOLD INCOME

HOME VALUE HOME VALUE HOME VALUE

DAYTIME POPULATION DAYTIME POPULATION DAYTIME POPULATION

1 MILE 3 MILE 5 MILE

6,866
2024 Total
Population

55,758
2024 Total
Population

139,756
2024Total
Population

$112,491
2024 Average 

Household Income

$128,647
2024 Average 

Household Income

$155,848
2024 Average 

Household Income

$411,420
2024 Average
Home Value

$489,725
2024 Average
Home Value

$553,991
2024 Average
Home Value

13,201
2024 Total Daytime

Population

63,652
2024 Total Daytime

Population

131,896
2024 Total Daytime

Population

$85,282
2024 Median

Household Income

$93,831
2024 Median

Household Income

$117,460
2024 Median

Household Income

$337,990
2024 Median
Home Value

$432,461
2024 Median
Home Value

$495,149
2024 Median
Home Value

10,123
2024 Daytime 

Population: Workers

36,803
2024 Daytime 

Population: Workers

63,308
2024 Daytime 

Population: Workers

35.1
2024 Median

Age

36.1
2024 Median

Age

37.4
2024 Median

Age

DEMOGRAPHIC S



The information was obtained from sources deemed reliable; however, Weitzman has not verified it and makes no guarantees, warranties or representations as to the completeness or accuracy thereof. 
The presentation of this real estate information is subject to errors; omissions; change of price; prior sale or lease, or withdrawal without notice. You and your advisors should conduct a careful independent 
investigation of the property to determine if it is suitable for your intended purpose.

MATTHEW ROSENFELD
E X E C U T I V E  V I C E  P R E S I D E N T

D I R E C T O R  O F  D - F W  B R O K E R A G E

mrosenfeld@weitzmangroup.com
214.720.6676
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214.720.6661



INFORMATION ABOUT BROKERAGE SERVICES
Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

REGULATED BY THE TEXAS REAL ESTATE COMMISSION INFORMATION AVAILABLE AT WWW.TREC.TEXAS.GOV

IABS 1-011-2-2015

TYPES OF REAL ESTATE LICENSE HOLDERS:
 • A BROKER is responsible for all brokerage 

actives, including acts performed by sales
agents sponsored by the broker.

 • A SALES AGENT must be sponsored by a 
broker and works with clients on behalf of the 
broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY 
LAW (A client is the person or party that the 
broker represents):
•  Put the interests of the client above all 

others, including the broker’s own interests;
•  Inform the client of any material information 

on about the property or transaction received 
by the broker;

•  Answer the client’s questions and present 
any offer to or counter-offer from the client; 
and

•  Treat all parties to a real estate transaction 
honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY 
IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): 
The broker becomes the property owner’s agent 
through an agreement with the owner, usually in a 
written listening to sell or property management 
agreement. An owner’s agent must perform the 
broker’s minimum duties above and must inform the 
owner of any material information about the property 
or transaction known by the agent, including 
information disclosed to the agent or  subagent by 
the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker 
becomes the buyer/tenant’s agent by agreeing 
to represent the buyer, usually through a written 
representation agreement. A buyer’s agent must 
perform the broker’s minimum duties above and 
must inform the buyer of any material information 
about the property or transaction known by the 
agent, including information disclosed to the agent 
by the seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act 
as an intermediary between the parties the broker 
must first obtain the written agreement of each party 

to the transaction. The written agreement must 
state who will pay the broker and, in conspicuous 
bold or underlined print, set forth the broker’s 
obligations as an intermediary. A broker who acts as 
an intermediary:
•  Must treat all parties to the transaction 

impartially and fairly;
•  May, with the parties’ written consent, 

appoint a different license holder associated 
with the broker to each party (owner and
buyer) to communicate with, provide 
opinions and advice to, and carry out the 
instructions of each party to the transaction.

•  Must not, unless specifically authorized in 
writing to do so by the party, disclose:

       ° that the owner will accept a price less    
          than the written asking price;
       ° that the buyer/tenant will pay a price 

    greater than the price submitted in a           
          written offer; and
       ° any confidential information or any other 
          information that a party specifically 
          instructs the broker in writing not to
          disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent 
when aiding a buyer in a transaction without an 
agreement to represent the buyer. A subagent can 
assist the buyer but does not represent the buyer 
and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS 
BETWEEN YOU AND A BROKER SHOULD BE IN 
WRITING AND CLEARLY ESTABLISH:
• The broker’s duties and responsibilities 

to you, and your obligations under the 
representation agreement.

• Who will pay the broker for services provided 
to you, when payment will be made and how 
the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: 
This notice is being provided for information 
purposes. It does not create an obligation for you 
to use the broker’s services. Please acknowledge 
receipt of this notice below and retain a copy for 
your records.

Weitzman 402795 twgre@weitzmangroup.com 214-954-0600
Licensed Broker /Broker Firm Name or Primary Assumed Business Name License No. Email Phone

Robert E. Young, Jr. 292229 byoung@weitzmangroup.com 214-720-6688
Designated Broker of Firm License No. Email Phone

Licensed Supervisor of Sales Agent/ Associate License No. Email Phone

Matthew Erik Rosenfeld 626809 mrosenfeld@weitzmangroup.com 214-720-6676
Sales Agent/Associate’s Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date
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on about the property or transaction received 
by the broker;

•  Answer the client’s questions and present 
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as an intermediary between the parties the broker 
must first obtain the written agreement of each party 
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bold or underlined print, set forth the broker’s 
obligations as an intermediary. A broker who acts as 
an intermediary:
•  Must treat all parties to the transaction 
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•  May, with the parties’ written consent, 

appoint a different license holder associated 
with the broker to each party (owner and
buyer) to communicate with, provide 
opinions and advice to, and carry out the 
instructions of each party to the transaction.

•  Must not, unless specifically authorized in 
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       ° that the owner will accept a price less    
          than the written asking price;
       ° that the buyer/tenant will pay a price 

    greater than the price submitted in a           
          written offer; and
       ° any confidential information or any other 
          information that a party specifically 
          instructs the broker in writing not to
          disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent 
when aiding a buyer in a transaction without an 
agreement to represent the buyer. A subagent can 
assist the buyer but does not represent the buyer 
and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS 
BETWEEN YOU AND A BROKER SHOULD BE IN 
WRITING AND CLEARLY ESTABLISH:
• The broker’s duties and responsibilities 

to you, and your obligations under the 
representation agreement.

• Who will pay the broker for services provided 
to you, when payment will be made and how 
the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: 
This notice is being provided for information 
purposes. It does not create an obligation for you 
to use the broker’s services. Please acknowledge 
receipt of this notice below and retain a copy for 
your records.

Weitzman 402795 twgre@weitzmangroup.com 214-954-0600
Licensed Broker /Broker Firm Name or Primary Assumed Business Name License No. Email Phone

Robert E. Young, Jr. 292229 byoung@weitzmangroup.com 214-720-6688
Designated Broker of Firm License No. Email Phone

Licensed Supervisor of Sales Agent/ Associate License No. Email Phone

Michelle Weitzman Caplan 464232 mcaplan@weitzmangroup.com 214-720-6661
Sales Agent/Associate’s Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date


