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NEQ I-30 & CR 2630
Caddo Mills ETJ, Hunt County, Texas, 75135
Caddo Mills ISD
 
Caddo Mills stands on the brink of a transformative growth phase, driven by strategic location advantages and strong investment 
prospects. The city, which ranks 3rd in per capita population growth in Texas, with neighboring Josephine at 4th, is set to undergo 
significant changes with the introduction of 6,500 new homes. These developments are projected to boost the population by an 
additional 18,850 residents from its current base of 5,800, largely attracted by the highly reputable Caddo Mills ISD—ranked in the 
top 30 of public-school districts statewide and as the top district in Hunt County. The city’s ideal positioning between Texas’ major 
highways, I-30 and Route 66, along with key north-south arteries FM 1565, FM 36, and 1903, which are slated for expansion to 5 
lanes, offers unmatched accessibility and mobility.
 
The anticipation for residential projects by notable developers, and the planned mixed-use “Pit Stop” development, underscores 
the burgeoning commercial potential that aligns with community aspirations. Furthermore, the city’s leadership is increasingly 
optimistic about the incoming residential growth and is now advocating for commercial development to commence, expressing 
a strong desire to attract some of the country’s top retailers to Caddo Mills. This enthusiasm is backed by proactive initiatives 
like a $1M Texas Wildlife grant for new park development, the establishment of a medical office, and significant infrastructure 
enhancements, including the upcoming FM6 loop.
 
These developments signify Caddo Mills’ strategic positioning as an attractive destination for living and investment, promising a 
vibrant and prosperous future for its rapidly expanding community. The city’s leadership is keenly focused on balancing residential 
expansion with commercial development, aiming to create a well-rounded community that caters to the needs and aspirations of 
its residents, making Caddo Mills a prime example of strategic and holistic urban growth in Texas.



PROPERTY SUMMARY
ZO N I N G
Current zoning is ETJ. Future land use is Industrial with options to incorporate other 
commercial/residential onsite.
 

S E WE R
15” wastewater along FM 1565
Future tie-in capability to 500k gallon Regional Sewer Plant along FM 1565 & FM 2628; 
Currently on Septic
 

TO P O G RA P H Y 
Flat with minor slope/flood on northeast corner

U T I L I T I E S
Three-phase electric running along I-30 frontage
6” water onsite along North side of I-30 frontage
8” water along FM 36 on both North and South side of I-30
12” water along FM 1565
4” water along FM 2630
 

F R O N TAG E
±3,400 feet I-30 frontage
±2,300 feet FM 2630 frontage

N OT E S
Located directly between two major future 5-lane arteries FM 1565 and FM 36.
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FUTURE L AND USE

Strategically positioned on I-30 between two major arteries, FM 1565 and FM 
36, this 130-acre industrial site in Caddo Mills stands at the heart of a major 
logistics corridor, boasting a daily traffic count of 58,000+ vehicles. With 
25% of traffic on I-30 in Hunt County attributable to trucks and commercial 
vehicles, the site offers an unmatched location for logistics, manufacturing, 
and distribution operations. This corridor, stretching 366 miles from Fort 
Worth to Texarkana, highlights the property’s potential as a hub for high-
volume, efficient supply chain operations.
 
Significant infrastructure improvements, including the expansion of I-30, 
are set to enhance connectivity and traffic capacity, directly benefiting this 
property. With average daily freight traffic along the corridor expected to 
double by 2040, the site is well-positioned for businesses aiming to capitalize 
on the growing demand for industrial and logistical space. These developments 
promise to elevate the property’s strategic importance, making it a prime 
investment for future-focused industrial enterprises.
 
Investors and developers eyeing a stake in the burgeoning logistics and 
industrial sector of Caddo Mills will find this 130-acre property an unparalleled 
opportunity. Its strategic location, coupled with the anticipated increase in 
freight traffic and the area’s commitment to infrastructure and economic 
growth, positions it as a cornerstone for a thriving industrial development. 
This site not only offers direct access to key transportation arteries but also 
aligns with long-term economic expansion trends in the region.

N E Q  I - 3 0  &  C R  2 6 3 0 ,  C A D D O  M I L L S ,  T X 4

G:\Production4000\007200\7268\001\GIS\APRX\Caddo Mills Mapping.aprx

Potential
School Site

COVENANT RANCH RD

JO
HN

S

ON CIR

MISSION WAY

CR 2638

PR
IV

A
TE

 R
O

A
D 

26
19

CHEL
SE

AWAY

FM
 1

56
5

CR 2118

C
R

2170

CR 2636

SLAUGHTER LN

RIDG
EVIEW

RD

FAWKS TRL

CR 2666

FIR
ST 

ST

CR 2628 CR 2628

LAURA ST

JOSHUA ST

MAIN ST

GREENVILLE STC
A

DD
O

 S
T

N
O

RT
H 

RO
C

K 
RD

BR
EW

ST
ER

ST

SE
TH

 C
IR

BETHEA LN

CR 2660

SO
UTH

FO
R K DR W

FOX RUN DR

S FM
36

S FM
36

CR 2509

DIX IE
ST

KAITLYN CIR

SHORT ST

GRIGGS RD

CR 2164

SOUTHFORKDR
N

SE
COND ST

T
O

KALA
ST

CR 2500

CHISO
M ST

C
R

EVAN
CT

J R DR

JO
C

K
EW

IN
G

C
IR

M
A

C
S

TR
L

C
RE

STRIDGE ST

W
O

O
LD

RI
G

E
LN

G
IL

M
ER

 S
T

GILMERST

FOX LN

TERI CTTE
RI

CIR

CR 2604

W IN
TER

STA
TE 

30

W IN
TERSTATE 30

W
IN

TER
STA

TE
30

W
 IN

TE
RS

TA
TE

 30

W IN
TER

STA
TE 

30

HEATHER CT

RA
ILR

OADST

C
HA

VA
RR

I L
N

FOSTER CIR

C
R

2140

LUCY CIR

HA
N

N

A WAY

CO
YOTE TRL

DRAKE ST

WEST CADDO DR

CR 2218

A
D

A

MS RANCH RD

CR 2712

C
R 2220

MCFARLAND DR

W IN
TERSTATE 30

PAM ELA CT

FARR ST

RIDGECREST ST

SINOPA
ST

BA
RN

ES
D

R

M
IS

S
EL

LIE
CT

C
IR

C
LE

DR

JR
C T

S FM 36

S FM
 36

BO

BBY CIR

PRIVA
TE

R

OAD
2231

BALGAIR ST

CR 2708

PR
IV

A
TE

 R
O

A
D 

25
19

SUMMERS LN

ARMADILLO
CT

STA
TE 

HIG
HWAY 66

STA
TE 

HIGHWAY 66

STA
TE

HIGHWAY 66

RO
C

KI
N

G
RB

JA
N

A
 W

A
Y

WIGG
S

RD

HORNE CIR

KIRKWOOD CIR

SKYVIEW CT

GARY
CT

HOLLON DR

CHRISTI LN

PRIVATE ROAD 2221

W ST
ATE 

HIG
HWAY 66

Q
UA

IL
LN

TODD ST

PR
IV

A
TE

RO
A

D
22

27

CR2134

CR 2134

C
R 

26
00

FM 6
FM 6

CR 2700

STA
TE 

HIG
HWAY 66

STA
TE 

HIG
HWAY 6

6

CR 2138

HENSON DR

HACKBERRY CIR

PRIVATE ROAD 2225

CR 2714

W FM 1564

CR 2621 M
EA

DO
W

 D
R

MEADOWVIEW DR

CR 2222

CR 2613

CR 2141

CR 2216

PRIVATERO
A

D
2671

CR 2142

C
RE

EK
SID

E
D

R

CR 2166

CR 2166

BUCK CT

HILLVIEW D
R

SMITH LN

C
R 

25
16

CR 2639

RENNARD ST

C
R 

21
60

HAPPY TRAILS

CR 2162

SOUTHFORK DR

EWING
LN

C
R

2506

CR 2630

PRIVATE
ROAD 2224

CR 2508

CR 2508

C
R 

21
16

SUE ELLEN DR

BROOKVIEW CIR

CR 2132

CR 2618

CR 2632

CR 2616

POST OAK BLVD

CR 2602

FM 1903

J R CT

CR 2168

FM 1565

FM
1565

C
R 

26
14

CR 2612

CR 2702

C
R 

21
72

CR 2615

MOCKIN
G

BI
RD

W
Y

CR
2629

DESTINY DR

PAIGE DR

C
R 

26
17

C
R 2617

CR 2510

CR 2157

C
R

25
07

S FM 36

WINDING TRL

SEABISCUIT RD

FM 1903 FM 1903

TRAILSTONE DR

CR 2504

CR 2706

CR 2706

CR 2512

C
R 

26
08

CR 2620

CR 2624

CR 2136

CR 2502

CR 2158

CR 2626

CR 2226

CR 2296

2702

2638

1565

2636

2600

36

36

36

2170

2602

2628 2628

2613

36

36

36

2509

2500

2226

2701

2630

2220

1903 1903

2140

2632

2218

2506

2666

2116

2162

6

6

2700

2138

2134

2134

2134

2714

1564

2621

2222

2612

2141

2604

2516

2639

2118

2502

2660

2132

2616

2216

2508

2508

1903

2168

1565

1565

1565

2614

2618

2172

2615

2708

2617

2617

2510

2712

2157

2507

36

2504

2706

2706

2512

2608

2620

2624

2142

2160

2136

2166

2166

2158

2164

2626
2629

2296

Greenville

Royse City

66

66

66

66

66

66

30

30

30

30

Caddo Mills
Municipal

Airport

Megatel Homes

Fox Landing

Preserve at
Brushy Creek

Skyview Ranch

Aero
Vista

Kelly Ranch
Estates

Terrace
Estates

Trailstone

The Mills

Stonehaven
Estates

History
Maker
Homes

Caddo Downs

Pit Stop

A Future Land Use Plan shall not constitute zoning
regulations or establish zoning district boundaries.

0 900 1,800
Feet

March 29, 2023

Created by

Airport

Railroad

Existing Road

Proposed Road

Parcel

Caddo Mills
City Limits

Other City Limits

Caddo Mills ETJ

100 Year
Floodplain

Future Land Use
Low Density
Residential
Multi-Family
Residential
Neighborhood
Services

Old Caddo Mills

Mixed Use

Commercial

Industrial

Institutional

Parks and
Open Space

Utility

City of Caddo Mills
Future Land Use Plan

SITESITE



TXDOT SCHEMATIC S

SUBJECT PROPERTY
HERE
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PROPERTY AERIAL
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PROPERTY AERIAL
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CADDO MILLS AERIAL
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RESIDENTIAL DATA
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Starts
1 234
2 193
3 186
4 149
5 85

Subdivision Builder Starts
1 Magnolia Pointe Express 234
2 Stonehaven Estates Express 186
3 Riverfield Express 149
4 Trailstone Express 128
5 Waverly Estates DR Horton 85 MOS MOS

Annual Starts 1,035 -- U/C Homes 535 9.9 Median Price $309,313
Annual Closings 647 -- F/V Homes 95 1.8 Average Price $316,997

Subdivision Size Total Lots Vacant Developed Lots 1,505 17.4 Models 18 0.3 Est $ Volume (Starts) $328,091,895
Liberty Ranch 75'x120' 185 Lots Under Development 1,535 -- Total New Home Inv 648 12.0

Ann Lots Delivered 1,491 --

Subdivision Total Lots
Trailstone 537
Waverly Estates 400
Riverfield 384
Meadow Ridge Estates 143
Fox Landing 60
Harvest Bend 11

Trailstone

 Nevada, Josephine & Caddo 
Mills

Most Active Subdivisions/MPC
Subdivision

Magnolia Pointe

Stonehaven Estates
Riverfield
Waverly Estates

Most Active Builder Programs

Trailstone

Market Area Annual Statistics (1Q23-4Q23)

Lots Delivered 4Q23

Waverly Estates

© 2024 Residential Strategies, Inc.                            www.residentialstrategies.com                            972.381.1400 
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POPULATION POPULATION POPULATION

HOUSEHOLD INCOME HOUSEHOLD INCOME HOUSEHOLD INCOME

HOME VALUE HOME VALUE HOME VALUE

DAYTIME POPULATION DAYTIME POPULATION DAYTIME POPULATION

1 MILE 3 MILE 5 MILE

$$$ $$$ $$$

$$$

$ $ $

$ $ $

704
2024 Total
Population

7,031
2024 Total
Population

19,696
2024 Total
Population

$92,794
2024 Average 

Household Income

$95,639
2024 Average 

Household Income

$103,733
2024 Average 

Household Income

$368,511
2024 Average
Home Value

$368,753
2024 Average
Home Value

$369,689
2024 Average
Home Value

680
2024 Total Daytime

Population

4,488
2024 Total Daytime

Population

13,099
2024 Total Daytime

Population

$80,689
2024 Median

Household Income

$83,245
2024 Median

Household Income

$89,609
2024 Median

Household Income

$330,625
2024 Median
Home Value

$334,246
2024 Median
Home Value

$336,236
2024 Median
Home Value

325
2024 Daytime 

Population: Workers

876
2024 Daytime 

Population: Workers

2,640
2024 Daytime 

Population: Workers

$$$$$$

24.72%
5 Year Population

Change

25.43%
5 Year Population

Change

26.88%
5 Year Population

Change
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P R E S E N T E D  B Y :

The information was obtained from sources deemed reliable; however, Weitzman has not verified it and makes no guarantees, warranties or representations as to the completeness or accuracy thereof. 
The presentation of this real estate information is subject to errors; omissions; change of price; prior sale or lease, or withdrawal without notice. You and your advisors should conduct a careful independent 
investigation of the property to determine if it is suitable for your intended purpose.

SCOTT SMITH
V I C E  P R E S I D E N T

ssmith@weitzmangroup.com
214.720.3663

OWEN SEEBOLD
A S S O C I A T E

oseebold@weitzmangroup.com
214.720.3620



INFORMATION ABOUT BROKERAGE SERVICES
Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

REGULATED BY THE TEXAS REAL ESTATE COMMISSION INFORMATION AVAILABLE AT WWW.TREC.TEXAS.GOV

IABS 1-011-2-2015

TYPES OF REAL ESTATE LICENSE HOLDERS:
 • A BROKER is responsible for all brokerage 

actives, including acts performed by sales
agents sponsored by the broker.

 • A SALES AGENT must be sponsored by a 
broker and works with clients on behalf of the 
broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY 
LAW (A client is the person or party that the 
broker represents):
•  Put the interests of the client above all 

others, including the broker’s own interests;
•  Inform the client of any material information 

on about the property or transaction received 
by the broker;

•  Answer the client’s questions and present 
any offer to or counter-offer from the client; 
and

•  Treat all parties to a real estate transaction 
honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY 
IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): 
The broker becomes the property owner’s agent 
through an agreement with the owner, usually in a 
written listening to sell or property management 
agreement. An owner’s agent must perform the 
broker’s minimum duties above and must inform the 
owner of any material information about the property 
or transaction known by the agent, including 
information disclosed to the agent or  subagent by 
the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker 
becomes the buyer/tenant’s agent by agreeing 
to represent the buyer, usually through a written 
representation agreement. A buyer’s agent must 
perform the broker’s minimum duties above and 
must inform the buyer of any material information 
about the property or transaction known by the 
agent, including information disclosed to the agent 
by the seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act 
as an intermediary between the parties the broker 
must first obtain the written agreement of each party 

to the transaction. The written agreement must 
state who will pay the broker and, in conspicuous 
bold or underlined print, set forth the broker’s 
obligations as an intermediary. A broker who acts as 
an intermediary:
•  Must treat all parties to the transaction 

impartially and fairly;
•  May, with the parties’ written consent, 

appoint a different license holder associated 
with the broker to each party (owner and
buyer) to communicate with, provide 
opinions and advice to, and carry out the 
instructions of each party to the transaction.

•  Must not, unless specifically authorized in 
writing to do so by the party, disclose:

       ° that the owner will accept a price less    
          than the written asking price;
       ° that the buyer/tenant will pay a price 

    greater than the price submitted in a           
          written offer; and
       ° any confidential information or any other 
          information that a party specifically 
          instructs the broker in writing not to
          disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent 
when aiding a buyer in a transaction without an 
agreement to represent the buyer. A subagent can 
assist the buyer but does not represent the buyer 
and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS 
BETWEEN YOU AND A BROKER SHOULD BE IN 
WRITING AND CLEARLY ESTABLISH:
• The broker’s duties and responsibilities 

to you, and your obligations under the 
representation agreement.

• Who will pay the broker for services provided 
to you, when payment will be made and how 
the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: 
This notice is being provided for information 
purposes. It does not create an obligation for you 
to use the broker’s services. Please acknowledge 
receipt of this notice below and retain a copy for 
your records.

Weitzman 402795 twgre@weitzmangroup.com 214-954-0600
Licensed Broker /Broker Firm Name or Primary Assumed Business Name License No. Email Phone

Robert E. Young, Jr. 292229 byoung@weitzmangroup.com 214-720-6688
Designated Broker of Firm License No. Email Phone

Licensed Supervisor of Sales Agent/ Associate License No. Email Phone

Scott Smith 701664 ssmith@weitzmangroup.com 214-720-3663
Sales Agent/Associate’s Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date
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       ° that the owner will accept a price less    
          than the written asking price;
       ° that the buyer/tenant will pay a price 

    greater than the price submitted in a           
          written offer; and
       ° any confidential information or any other 
          information that a party specifically 
          instructs the broker in writing not to
          disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent 
when aiding a buyer in a transaction without an 
agreement to represent the buyer. A subagent can 
assist the buyer but does not represent the buyer 
and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS 
BETWEEN YOU AND A BROKER SHOULD BE IN 
WRITING AND CLEARLY ESTABLISH:
• The broker’s duties and responsibilities 

to you, and your obligations under the 
representation agreement.

• Who will pay the broker for services provided 
to you, when payment will be made and how 
the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: 
This notice is being provided for information 
purposes. It does not create an obligation for you 
to use the broker’s services. Please acknowledge 
receipt of this notice below and retain a copy for 
your records.

Weitzman 402795 twgre@weitzmangroup.com 214-954-0600
Licensed Broker /Broker Firm Name or Primary Assumed Business Name License No. Email Phone

Robert E. Young, Jr. 292229 byoung@weitzmangroup.com 214-720-6688
Designated Broker of Firm License No. Email Phone

Licensed Supervisor of Sales Agent/ Associate License No. Email Phone

Owen Seebold 790214 oseebold@weitzmangroup.com 214-954-0600
Sales Agent/Associate’s Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date


